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How to Sell to Investors

A Sales Approach to Closing Investor Deals
 

An Angel to Exit
Short Course

ALL INVESTMENT LEVELS AND TYPES

Some of what you will learn
● From Zero to Hero – spend half the time and get twice the results

● How investors view projections – and why you need to get them right

● How to speed through due diligence – or taking the slow road to nowhere

● 7 Steps to develop your Go To Investor plan – and the tools to get it done

● How, where, and when to pitch – and why it makes a difference

Outline

● Just getting started and need help?
● Ready to emerge and need cash to do it?
● Growing slowly and want to explode?
● Not enough cash to meet the demand?
● Moving up the curve and want to exit?

From Angel to Exit

Sign me up for the class / Email for more details

Go To Investors

A go to market approach

to closing investment deals

More investment – Less effort

  Investors as customers

  Developing your GTI Plan

  Tools of the trade

  Case studies

  More Investment – Less Effort

For CEOs Seeking Private Investment

● 7 days GWiz™ SaaS access included
● Build your Investor Tear Sheet
● Pitch deck deal screening included
● Listing in our investor update
● Link to your deal room and publish

Taste the tools

  Seeing it through their eyes

Any stage seeking investment Initial tool access included

Taste the Tools
Of the Trade

http://a2e.co/Pay/ShortCourse.html
mailto:rsvp@a2e.co?subject=How%20to%20Sell%20to%20Investors%20Short%20Course
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Live Online Remote from Anywhere

Take away at the end of the day
● A tear sheet investors want to look at
● A more efficient path to investment
● An initial presence in front of hundreds of investors
● An investor deal screening review of your pitch deck
● A taste of the tools from the investor viewpoint
● An initial plan to get more investors sooner
● Pointers to scores of related articles and documents

● You are preparing an investment round
● Investments are coming too slowly
● You want to know how investors think
● You can’t get through deal screening
● You want a tune up before your next round

5 Reasons to Sign Up Now

Sign me up for the class / Email for more details

Practices that work from a trusted source

● Get going for this investment season
● Build a quick presence for your round
● Save time in closing your next deal
● It’s time to get good at fund raising
● There’s no time like the present

The time is right

Knowledge is power Be a Hero – Not a Zero

● 2 days before the class: Tools and screening
● 0900 Welcome (all times Pacific)
● 0910 Introduction and Overview
● 0930 Investors as customers
● 0945 Seeing it through their eyes
● 1000 Developing your GTI plan
● 1045 Tools of the trade
● 1115 Case Studies
● 1145 More Investment – Less Effort

● Fred Cohen – Angel to Exit
● Trusted advisor since 1977
● Accelerating 100 companies/year
● Explosive growth company CEO
● Funded scores of startups
● Developed state-of-the-art startup SaaS

Your instructor

The scheduleAnd more

How to Sell to Investors

A Sales Approach to Closing Investor Deals
 

An Angel to Exit
Short Course

Agenda

http://a2e.co/Pay/ShortCourse.html
mailto:rsvp@a2e.co?subject=How%20to%20Sell%20to%20Investors%20Short%20Course

